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Investor Confidence Is Up—What’s Making Everyone 

Feel Good About the Market? 

 

 
 
By Jeff Vasishta 
 

Published by Bigger Pockets 
 

The saying “What doesn’t kill you makes you stronger” 

applies doubly in real estate. Investors have proved 

themselves to be a hardy lot, not knuckling under 

against the headwinds of high interest rates, insurance 

costs, and house prices, forgoing short-term profits for 

long-term success, according to a new study. 

 

The Q3 2025 Investor Sentiment Index released by 

RCN Capital and CJ Patrick Co reveals that most real 

estate investors retain a healthy dose of optimism 

about the future. Almost 50% believe that the housing 

sector will improve over the next six months. 

 

“Market conditions for real estate investors continue to 

prove challenging, with stubbornly high financing rates, 

rising labor and materials costs, and soaring insurance 

premiums taking a toll on investor profit margins,” 

Jeffrey Tesch, CEO of RCN Capital, said in an RCN 

Capital press release. 

 

That said, Rick Sharga, CEO of CJ Patrick Co., distilled 

the resilience of smaller investors—who comprise 90% 

of the residential investment market: “Compressed 

margins can be the difference between a comfortable 

lifestyle and financial distress.” 

 

Pivoting From Flips to Ownership 
 

To survive, the modern-day investor has pivoted from 

flipping to ownership, according to the study. While 

flipping homes makes for glamorous TV shows, rising 

costs have been a reality check for many investors who 

have chosen to ride the wave of unpredictability by 

holding on to their assets.  

 

The Investor Sentiment Index found that 44% of 

respondents now identify primarily as rental investors, 

a marked increase from previous years, followed by 

flippers at 38% and wholesalers at 17%. Over half of 

the surveyed investors reported shifting their main 

investment approach, preferring stable cash flow from 

assets that they could deploy later. 

 

Higher Costs and Regulation 
 

Rising costs have been identified as the main concern 

for investors, according to the study. Home prices 

continued to rise in 2025, reaching new heights and 

slowing home sales, making refinancing difficult for 

investors trapped in higher-interest loans and flippers 

hoping to find homebuyers who remained out of the 

market.  

 

Short-Term Rental Restrictions 
 

Compounding the complexity of rising costs has been 

increased regulations by cities on short-term rentals, 

which have stripped landlords of an alternative outlet to 

conventional long-term rentals. It’s proven to be a 

contentious issue because landlords rely on the extra 

The great thing about real estate is 

that demand never wanes 

https://www.biggerpockets.com/blog/investor-confidence-is-up-q4-2025
https://www.noteinvestingtools.com/store/4Bg5vTkw


 

 
 

income to survive. At the same time, opponents of 

STRs claim they are depleting local housing stock.  

 

New Orleans recently overturned a decision that 

outlawed “whole house” vacation rentals by absentee 

homeowners. “The neighborhoods are split on this,” 

New Orleans City Council member Freddie King said 

at a hearing where a law was passed allowing only one 

house per block to rent to short-term guests, a decision 

made by a lottery.  

 

“You might put me in a lotto and, just like that, I could 

lose my retirement income,” one woman told the city 

Council, adding that her financial survival depended on 

renting part of her house to vacation guests, which is 

more lucrative than having long-term tenants. “If I have 

to go back to long-term rental, I will have to sell my 

house.” 

 

Insurance Costs 
 

Rising insurance costs have been one of the biggest 

issues for landlords, particularly in rural areas and 

lower-income, vulnerable communities. “If it spreads 

further, it could threaten to end affordable housing 

development as we know it,” Frank Woodruff, the 

executive director of the Community Opportunity 

Alliance, a trade group representing nonprofit housing 

developers, told the New York Times. 

 

Embracing Technology and Sustainability 
 

With cash flow squeezed, using all available tools to 

eke out fine margins of profitability has been an 

essential feature of the modern-day small real estate 

investor. Increasingly, that means leveraging artificial 

intelligence (AI)-powered tools to help landlords and 

property managers streamline operations and identify 

opportunities more quickly.  

 

A survey by management platform Baselane found that 

half of property management professionals either 

currently use AI tools or plan to by the end of 2025, with 

rent collection being a particular area of interest. Here, 

AI can help to streamline payments, improve cash flow 

reliability, and lower the costs of doing business. 

 

Showdigs.com reports that large management 

software companies like Yardi Resident Screening and 

TransUnion’s ResidentID use AI to screen tenants. 

 

In addition, larger apartment buildings have 

increasingly been embracing green technology 

upgrades and eco certifications to appeal to 

prospective tenants. An Emerging Trends report by 

commercial brokerage JLL found that cost pressures, 

along with concerns about reliance on fossil fuels amid 

tariffs, were prompting landlords to push for more 

sustainable energy sources. 

 

According to Showdigs, smart energy management 

systems can achieve 10% to 30% savings in energy 

costs, but require a significant upfront outlay in older 

buildings.  

 

Belt-Tightening Strategies for Smaller Investors in 

Turbulent Times 
 

Run numbers conservatively 
 

• Leave the fantastical repair and cash flow 

predictions for the wholesalers trying to sell you the 

deal. Run your numbers conservatively with worst-

case scenarios in mind. 

• Buffer in higher insurance costs. Old-school 

insurance numbers are old news. Get quotes 

before buying a deal to make sure your numbers 

still work—especially if you’re in a high-risk area. If 

the numbers don’t work, consider buying 

elsewhere. 

 

Prioritize tenant retention and operational 

efficiency 
 

• Strategize to maintain the tenants you have with 

longer leases, incentives for renewal, and staying 

in regular communication. 

• Streamline maintenance routines and use tech 

tools like rent automation, mobile maintenance 

requests, and tenant portals. Continually examine 

expenses and look for ways to improve them. 

• Analyze your local market for rent growth, job 

creation, and property supply pipelines, and adjust 

accordingly.  

 

 



Real Estate Owned (REO) insurance protects properties upon foreclosure or in portfolio. 

Written as a master policy with the lender/investor as the Insured, this policy enables the 

Insured to cover residential, commercial and mobile home properties. 

Liability coverage is also available for improved properties and vacant land. 

Related Coverages 

Mortgage Impairment Coverage 

Lender-Placed Insurance 

Home Warranty 

S e r v i c e   F l e x i b i l i t y   S p e c i a l i z a t i o n

CONTACT US AT: admin@ficllc.com 

WWW.FICLLC.NET  888.893.7269 

• Available coverages include Hazard, Liability,

Flood, Wind-only, X-Wind, Earthquake, Ordinance

and Law and Loss of Rents

• Flexible coverages, valuation, limits, deductibles

• Coverage and premium payment on an annual or

monthly basis

• Written by carriers with at least an A.M. Best

‘A’ (Excellent) rating

• FIC administers claims, providing a single point of

contact and streamlining the claims process

• Refunds issued quickly on a pro-rata basis

• Manage your coverage using FIC’s online system,

Protector

REO 
Real Estate Owned Portfolio Coverage 

WE’RE IN BUSINESS TO PROTECT AND INCREASE THE PROFITABILITY 
OF FINANCIAL INSTITUTIONS, LENDERS AND INVESTORS. 

Banks  Credit Unions  Investors 

Property Managers  Loan Servicers 

Housing Authorities  Hedge Funds 

Receivers  REITs  Trusts 
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• Setting investment criteria such as net operating 

income (NOI), cash-on-cash return, capital 

expenditure reserves, cap rate targets, and 

expense buffers will help you continually adjust 

your numbers to meet your goals. Don’t go into this 

blind. 

 

Consider green tech to lower costs 
 

• For some reason, eco-friendly or green tech is often 

seen as “too trendy” for small investors to consider. 

However, simple adjustments such as solar-

powered irrigation and lighting systems, energy-

efficient HVAC systems, smart locks, mobile 

payment systems, and even artificial turf can help 

reduce expenses. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Final Thoughts 
 

Being disciplined, data-driven, and adaptable are the 

keys to surviving in any business right now, and real 

estate is no exception. The great thing about real 

estate is that demand never wanes. If there is an 

attractive product, there will be someone interested in 

renting it. Making all the numbers work is where these 

components come into play.  

 

There is no one-size-fits-all solution for investors, as 

each has their own unique set of circumstances: a 

family member offering a low-interest loan with flexible 

terms, an institutional lender with defined criteria, or 

self-managing rather than outsourcing. If you can 

strategize how to survive the tough times, the good 

times will follow. 

__________________________________________ 
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By Mark Zettle 

Published by Forbes.com 

 

 

 

Real estate owners, investors, and the teams 

entrusted to manage all asset types rely on vendors to 

keep their operations running. But few give much 

thought to how those vendors are sourced or held 

accountable until something goes wrong. 

Compounded with pressing challenges like rising 

operational costs, volatile supply chains and labor 

costs, and tariff uncertainties, margins are tighter than 

ever, demanding procurement strategies that drive 

performance while mitigating risk. 

 

Whether it’s a delay in supplies, a lapse in compliance, 

or a contract that doesn’t hold up under scrutiny, weak 

procurement practices often show up when it’s already 

too late. Good news: these risks are avoidable. 

Centralized procurement strategies are now playing a 

direct role in managing risk, trimming expenses, 

driving stronger property performance, protecting 

asset health, and building more resilient real estate 

portfolios. 

 

The hidden costs of procurement gaps 
 

Property managers rely on certain essential goods or 

services to keep operations running smoothly. But 

without a fine-tuned supplier agreement clearly 

outlining terms and expectations, a small oversight 

can quickly snowball into a costly liability. 

 

When procurement is treated as an afterthought, 

property managers can face inflated costs, 

unpredictable service, and even exposure to legal and  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

reputational damage. Centralized procurement 

strategies help reduce the risk of: 

 

• Cost inflation and lost savings 

opportunities: Without consolidated buying 

power and preferred status, owners lose 

leverage and bulk purchasing savings, often 

paying above-market rates for goods and 

services. 

• Service inconsistency: Vendors may prioritize 

institutional partners with clear expectations 

and volume potential, leading to better 

responsiveness and quality. Independent 

properties may be treated as one-off clients 

without long-term value, resulting in slower 

response times or inconsistent service levels. 

• Lack of agility: Labor and trade policies, taxes 

and tariffs and other rapidly shifting 

macroeconomic conditions can disrupt a 

portfolio’s supply chain and service delivery. It 

is critical to have a deep understanding of the 

impacts and where delays might occur. 

 

A thoughtful sourcing strategy reduces this exposure 

and helps capture savings over time. With clear 

scopes of work, contract standards, and performance 

checks in place, procurement becomes a way to 

manage uncertainty. Over time, that structure pays off 

in the form of better pricing, fewer surprises, and a 

stronger foundation across every location. 

 

 

 

 

 

 

Centralized Sourcing Is The Competitive Edge Your 
CRE Portfolio Needs 

From rising costs to supply chain delays, centralized 

sourcing helps investors reduce risk, improve 

performance, and protect long-term property value. 

https://www.forbes.com/sites/markzettl/2025/11/12/centralized-sourcing-is-the-competitive-edge-your-cre-portfolio-needs/


 

 
 

Procurement that measures what matters 
 

Centralized procurement offers visibility across 

multiple assets or service categories to uncover 

trends, evaluate vendor consistency, and align service 

delivery with broader operational goals to ensure 

more predictable results and fewer avoidable issues. 

Not only does this improve service outcomes, but it’s 

designed to protect asset value. 

 

Some organizations are already building this kind of 

structure at scale. For example, JLL centralizes 

purchasing across $34.5 billion in global spend, 

providing access to more than 71,000 suppliers and 

over 56,000 contracts. That level of organization gives 

clients more control over pricing, greater consistency 

in agreements, and clearer expectations for supplier 

performance. 

 

Building resilience through procurement visibility 
 

The impact of COVID-19 made it clear how fragile 

global supply chains can be. Since then, costs have 

only continued to rise, and delivery schedules have 

become more complicated due to tariffs, labor 

shortages, and transportation delays—all of which 

impact a property’s ROI and performance. 

 

Delays in essential goods, such as an emergency 

HVAC system or cleaning supplies, can disrupt 

service, leading to a poor reputation among tenants. 

As costs continue to rise, these disruptions become 

more challenging to excuse and can drive business 

elsewhere. 

 

Centralizing procurement gives decision-makers 

excellent insight into market dynamics and supplier 

planning capabilities to anticipate where delays might 

occur and how to best work with suppliers to avoid 

costly bottlenecks. Rather than encouraging 

stockpiling in response to economic uncertainty, 

organizations can focus on high-impact areas and 

build stronger supplier partnerships. 

 

 

Making procurement a strategic priority 
 

Procurement has an impact on how businesses 

function, manage risk, and perform, but it frequently 

enters the conversation after key decisions have 

already been made, leaving needless gaps. 

 

Incorporating procurement from the outset ensures 

that operations are prepared for success by 

influencing choices about contract structure, service 

design, and vendor selection. For owners, investors, 

and developers juggling narrow margins and intricate 

service settings, that alignment is crucial. 

 

Procurement processes shape how work gets done, 

while strategic procurement ensures that work is done 

well. Organizations that adopt this strategy are better 

equipped to handle disruption, safeguard operations, 

and move forward with confidence. 
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Trump Proposes 50-Year Mortgages: Potential 
Benefits and Drawbacks for Homebuyers 

 

 

 

 

 

 

  

 

By Keith Griffith 

Published by REALTOR.com 

 

President Donald Trump has proposed creating 50-

year mortgages to solve the housing affordability 

crisis, an idea that has provoked strong debate about 

the pros and cons of longer-term loans for 

homebuyers. 

 

Trump floated the idea over the weekend on his Truth 

Social site, where he posted an image touting himself 

as the creator of the 50-year mortgage. The image 

also showed former President Franklin Roosevelt, 

who oversaw the initial creation of fixed-rate 

mortgages during the Great Depression. 

 

Federal Housing Finance Agency Director Bill Pulte, 

the nation’s top mortgage regulator, seemed to 

confirm the plans in a post on X, writing: “Thanks to 

President Trump, we are indeed working on The 50 

year Mortgage—a complete game changer.” 

 

“President Trump is always exploring new ways to 

improve housing affordability for everyday 

Americans,” a White House official told Realtor.com®. 

“Any official policy changes will be announced by the 

White House.” 

 

For homebuyers, a 50-year mortgage would offer 

lower monthly payments compared to a standard 30-

year loan, but total interest paid would be much higher 

over the lifetime of the loan, and homeowners would 

gain equity at a slower pace. 

 

Those trade-offs have sharply divided reactions to the 

plan, with critics calling it a bad deal for homebuyers 

that would benefit only lenders and drive home prices 

higher, and supporters arguing it would give 

homebuyers more financing options and flexibility. 

 

 

  

 

 

 

“The appeal of the 50-year mortgage is to offer lower 

monthly payments to homebuyers and break up the 

logjam of the current housing market,” says 

Realtor.com senior economist Joel Berner. “The 

drawbacks are that a 50-year mortgage results in 

almost double the interest payments of a 30-year 

mortgage and a longer path to meaningful home 

equity.” 

 

As well, Berner warns that by “subsidizing home 

demand without increasing home supply,” 50-year 

mortgages could drive home prices higher, wiping out 

any potential savings on monthly payments. 

 

Lawrence Yun, chief economist for the National 

Association of Realtors®, says that the “small savings” 

on monthly payments for a 50-year mortgage would 

“come with significant trade-offs.” 

 

“The slow equity build would make trading up or down 

very difficult,” he says. “It would also take almost 40 

years to pay off half the balance, meaning most 

borrowers would not begin building meaningful equity 

until the final decade.” 

 

 
 

Congress would have to act to make them 

common and widely available 

https://www.realtor.com/news/real-estate-news/trump-50-year-mortgage/


 

 
 

Currently, 50-year fixed-rate mortgages are not 

allowed under the Qualified Mortgage (QM) rule 

spelled out in federal law. This means Congress would 

have to act to make them common and widely 

available. 

 

A spokesman for the Mortgage Bankers Association 

tells Realtor.com that investor interest in 50-year 

mortgages may be limited due to their higher expected 

prepayment rate, which would result in higher interest 

rates on the loans. 

 

“Our concern is that any affordability benefit derived 

from expanding the mortgage term to 50 years would 

be offset by increased borrower risk and slower 

borrower equity growth resulting from the extended 

amortization period, especially given the expected 

slowing of home price growth,” the MBA spokesman 

says. 

 

How a 50-year mortgage would change your 

payments 
 

Significantly, average mortgage rates on 50-year 

loans would undoubtedly be higher than on 30-year 

loans, the same way 30-year rates are higher than 

those for 15-year mortgages. 

 

“The longer the life of the loan, the more compensation 

the lender will demand,” says Berner. 

 

Last week, rates on 15-year mortgages averaged 

5.5%, compared with 6.22% for 30-year home loans, 

according to Freddie Mac. 

 

It’s unclear how much higher 50-year rates would be, 

as there are currently no conventional mortgages of 

that length for comparison. However, higher rates on 

the longer-term loan would quickly erode any savings 

on monthly payments, with an increase of one 

percentage point wiping them out entirely. 

 

Assuming for the sake of argument that mortgage 

rates were equal across both products, a 50-year 

mortgage would lower mortgage payments by about 

$250 per month on a $400,000 home, assuming 10% 

down and a 6.25% mortgage rate. 

Total interest payments over the life of the 50-year 

loan would amount to $816,396, compared to 

$438,156 on the 30-year loan, a difference of 

$378,240. That amounts to 86% more interest over the 

life of the loan. 

 

“Buyers do benefit from spreading out the high cost of 

a home purchase over a longer period, but lenders 

certainly benefit, too, by having a longer period to 

charge higher interest rates,” says Berner. 

 

As well, after 10 years of homeownership, you’d have 

only a 14% equity stake in your home with the 50-year 

loan, compared with a 24% stake on the 30-year. 

 

“This product may also offer a way to enter the market 

with lower monthly payments and, in many cases, 

provide a better long-term outcome than renting. But 

they would require a clear strategy to refinance or sell 

once the home appreciates in value,” says Yun. 

 

“Longer loan terms do not address the true cause of 

today’s affordability challenges, which is the limited 

supply of homes in the low- and middle-price ranges,” 

the economist adds. 

 

Would a 50-year mortgage drive home prices up? 
 

Housing economists fear that one unintentional effect 

of a 50-year mortgage would be to raise home prices 

overall, wiping out the purported benefits. 

 

“The ‘savings’ from 50-year mortgages may be totally 

negated by rising home prices,” says Berner. 

 

That’s because, all else being equal, the impact of a 

50-year loan would be to raise the price point at which 

the typical buyer could afford to make monthly 

mortgage payments. 

 

“The design of this proposal is to boost homebuyer 

demand, which has been subdued for the last several 

years as mortgage rates have been stuck above 6%,” 

says Berner. “More flexible financing is essentially a 

subsidy for housing demand, which will add to the pool 

and buying power of homebuyers without increasing 

the supply of homes, which will drive home prices up.” 



Purchasing Notes
Nationwide
Second Home in Atlantic Beach, NC - $262,309 - 739 Credit

Commercial Property in Stanton, KY- $343,337 - 720 Credit

Condo in Miramar Beach, FL - $298,081 - 690 Credit

Mobile Home in Sun Valley, NV - $137,085 - 727 Credit

Multi-Family Home in Baytown, TX - $122,362 - 550 Credit

Single-Family Home in Saint Ann, MO - $129,700 - 638 Credit

5 Acres of Vacant Land in Monument, CO - $111,492 - No Credit

fnacbrokers.com | 855.265.3397

The Note
Buying Experts 

https://www.fnacbrokers.com


 

 
 

National median home prices continue to hover at 

record highs, with the typical existing single-family 

home selling for $426,800 in the third quarter, up 1.6% 

from a year ago, according to NAR data. 

 

“This is not the best way to solve housing affordability,” 

says Berner of the 50-year mortgage proposal. “The 

administration would do better to reverse tariff-induced 

inflation, which is keeping the rates on existing 

mortgages high, and to encourage the expansion of 

housing supply by promoting homebuilding.” 

 

Supporters pointed out that a 50-year mortgage could 

be refinanced under different terms at a later date, or 

paid off early, and noted that it would merely be one 

option for homebuyers to consider. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Pulte, Trump’s top mortgage regulator, appeared to 

respond to conservative backlash to the plan in a 

social media post on Sunday. 

 

“We hear you,” he wrote. “We are laser-focused on 

ensuring the American Dream for YOUNG PEOPLE 

and that can only happen on the economic level of 

home buying. A 50 Year Mortgage is simply a potential 

weapon in a WIDE arsenal of solutions that we are 

developing right now. STAY TUNED!” 
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By James E. Lokey 

 

 

The most important element of a successful structured 

settlement transaction is being aware of the seller’s 

motivations and fears. 

The situation is often the same: The seller is in a 

financial crisis and is unable to access traditional 

credit sources. He has a structured settlement with 

guaranteed future payments, but he has no credit, or 

poor credit, and has already been turned down by the 

bank. He may have called his insurance company, 

who told him it is not only “illegal” but also the ultimate 

tax sin to sell his payments. So, when he answers your 

ad, he is preconditioned to doubt your credibility and 

ability to do the deal. 

The sooner you determine the seller’s circumstances, 

the better off everyone will be. It is important to know 

that none of the funding companies will buy payments 

under the wrong circumstances. Such circumstances 

include payments to minors or their guardians, 

payments intended for medical necessities, payments 

to the unemployable where the structure is their sole 

source of income, among others. If you feel 

uncomfortable negotiating with the seller, you may 

want to just agree on a fee with your investor and let 

them handle the entire transaction. 

Following are some of the important questions that I 

have answered for brokers over the years: 

What are structured settlements? 

Structured settlements are agreements to make 

payments over time in exchange for a release of 

liability. They are usually associated with the 

settlement of personal injury tort claims. 

The seller always asks how we can purchase his 

payment streams when he’s been told it can’t be done. 

What do we say? 

Under the settlement agreement, the plaintiffs 

(recipients of a structured settlement) are granted only  

 

 

 

the right to receive certain future payments in return 

for their release of the defendant’s liability. To 

accommodate the payment of their obligations, the 

defendants (or their insurer) buy an annuity policy and 

either retain ownership or assign ownership to another 

company. The annuitant, therefore, does not own and 

cannot sell the policy. He does, however, own the right 

to receive the payments, which is considered personal 

property and can be assigned. 

All the non-assignment language in the settlement 

agreement and the annuity policy is generally 

unenforceable according to the Uniform Commercial 

Code. While some states have statutes that restrict the 

assignment of structured settlements, an assignment 

of the right to receive payments is perfectly legal and 

binding. 

What is the purpose of structured settlements? 

Structured settlements are important for their role in 

successfully resolving thousands of our nation’s 

personal injury tort claims. At the time of settlement, 

the tax benefits to the defendant, the insurance 

companies and the claimant make structured 

settlements mutually beneficial for everyone. Usually, 

they continue to serve the interests of everyone 

throughout the term of the structure. Circumstances 

change, however, and the original intent of the 

structured settlement may no longer serve the 

interests of the plaintiff. 

If structured settlements are so good for everyone, 

why do so many people want to sell them? 

How does it go? “In life, the only constant is change.” 

Since structured settlements are rigid, inflexible plans. 

They often fail in their intended purpose. The 

fundamental flaw in the codes that underpin the 

structured settlement industry is the irrational 

assumption that the original structure will serve the 

best interests of the annuitant (and his beneficiaries) 

throughout the life of the structure. Beneficiaries’ 

Brokering Structured Settlements 

Most structures are written simply to resolve a 

legal dispute and not to satisfy the long-term 

financial needs of the plaintiff. 



https://www.NationwideSecuredCapital.com/Broker


 

 
 

frequent use of the secondary market attests to the 

fact that their needs are often very different from the 

original claimant’s needs. 

 

Why are the insurance companies and their 

industry association so opposed to the secondary 

market? 

Fear of the unknown, mostly. Some insurers believe 

that these third-party transactions will result in adverse 

tax consequences for them. Of course, there is no 

precedent in all of tax history to support such a fear, 

but this is the party line (see editor’s note). The brokers 

who sell structures say they are being confronted with 

objections from plaintiffs’ attorneys who are concerned 

that their clients can or will immediately sell their 

benefits into the secondary market for less than the 

value of the premium required to buy the annuity. So, 

the attorneys argue, why don’t they just settle for the 

equivalent premium now and avoid a possible loss 

later? It is the specter of lost business that causes the 

brokers’ opposition. 

Since the payments are virtually guaranteed, why 

are the discount rates so high? 

While no one argues the safety of the payments, the 

discount rates reflect uncertainty in other areas. The 

lack of cooperation from the insurance companies, 

and sometimes an openly adverse position, means 

transactions take longer and cost more and resolving 

problems is expensive. Although the non-assignment 

language incorporated in most settlements is 

unnecessary and generally unenforceable, its 

presence creates a perceived and uncertain legal risk 

for the investors. Notwithstanding, rates have dropped 

dramatically. 

Who are the sellers? 

They are people who usually have a financial 

emergency but do not have access to traditional credit 

sources. Sometimes their financial problems stem 

from the very event that resulted in the settlement. 

Since we look only to the annuity and not to the seller’s 

credit, we are able to provide funds to the seller that 

no one else will. 

How do you find them? 

Anywhere you currently advertise. 

Structured settlement annuitants are as diverse as the 

population. Their most common attributes are poor 

credit combined with a financial emergency. 

Should I become specialized in this area? 

We would not recommend that you specialize in this 

area to the exclusion of all others.  

Instead, we recommend you gain enough knowledge 

about structures to be of assistance and value to 

anyone needing our service. Never attempt to “wing it” 

through a deal. If you are new to the business, you 

would be much better off and close more deals by 

letting your investor carry the ball for you. 

How can I price with confidence? 

Learn the underwriting criteria of the investors and 

their rates for various deals. One investor, for 

example, will not buy final lump payments while others 

will, but at higher rates. 

Some investors will not buy payments from companies 

rated less than “A” while others will, but for smaller 

https://www.urbanpointelending.com/


Real Estate Note Investors:
FREE Tax & Asset Protection Workshop 

At this event you will discover…

• How to protect yourself and your family from lawsuits resulting from deals gone wrong.

• Why keeping your personal information out of the public record makes it harder for lawyers,
creditors, and the IRS to come after you.

• How to reduce your heavy tax burden by structuring your business using this “wealthy
investor” tax strategy.

Attendance is FREE. Thousands have already attended our online workshops. 
We will have dozens of CPAs, attorneys, and expert business advisors online 
so you will have an opportunity to get your most challenging questions 
answered LIVE on the webinar.

GET STARTED NOW

Click or visit: aba.link/PaperSource

Scan the QR code
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amounts and at higher discount rates. No investors will 

buy all the payments of a disabled person unable to 

work or payments needed for medical necessities. In 

general, every opportunity will require knowledge of 

the sellers’ needs, their personal situations and the 

investors’ underwriting criteria. Never rely on 

published rates to price your deals. 

How much will I have to spend on advertising? 

If you are advertising only for structured settlements, 

it can cost you up to $250 in direct advertising just to 

get the phone to ring. You can further expect to talk to 

seven or more people before you find a qualified seller. 

So, you may be looking in the neighborhood of $1,500 

in direct costs to get a structured settlement closed. Of 

course, spreading your ad dollars among other 

products will leverage their return. 

What do sellers usually want? 

They will often say it is to get as much cash as 

possible. Sometimes it is to get just enough money to 

buy a car so they can get to work or put a down 

payment on a home. Whatever the reason, it is 

incumbent on you to understand their financial 

objectives so that you can best serve their needs. 

What if they say they want to sell their entire 

settlement? 

Tell them that while it may be possible to buy out all of 

their payments, it is unlikely to be in their best interest. 

Make several offers to them that reflect a more 

conservative approach to the deal that meets their 

specific needs. 

Why are the payments tax-free to the annuitant? 

Through Internal Revenue Codes and certain 

Revenue Rulings, Congress and the IRS have codified 

the concept that a settlement for personal injuries 

simply returns, or attempts to return, through monetary 

relief, the injured party back to the position they were 

in before the injury. 

Since there is no gain but simply a return to “normal,” 

the transaction has no taxable basis. 

 

 

 

What are the seller’s tax consequences of an 

assignment? 

As a broker, you cannot and should not issue tax 

advice. You must tell the sellers to seek their own tax 

advisors. 

How can I compete with the investors who are 

advertising directly and competing for the same 

deals? 

Wholesale rates to brokers allow them to produce 

about 50 percent of all settlements purchased. Most 

investors need to produce some deals at retail rates to 

balance their portfolios. 

You will find, however, that your wholesale rates will 

allow you to compete directly with an investor and still 

get the transaction. 

Are all structured settlements designed to meet 

the future financial needs of the plaintiff? 

The basis of the insurers’ reaction to our business is 

their presumption that all structures are written 

perfectly from the outset. Of course, this is perfectly 

ludicrous since no one is clairvoyant, and regardless 

of their best intentions, the mark is often missed. 

Never do they predict divorce, untimely death, medical 

emergencies, or even changes in financial conditions. 

They certainly never predict (although often the case) 

that the personal injury award is insufficient to cover 

the effects of the injury, resulting in more or sooner 

than expected medical expenses. The fact is, most 

structures are written simply to resolve a legal dispute 

and not to satisfy the long-term financial needs of the 

plaintiff. 

 

 

 

 

 

 

 

 

 



ONLINE 
COURSE

GET STARTED IN REAL ESTATE NOTE INVESTING

A comprehensive introductory course in note investment and
brokerage, written by W.J. Mencarow of The Paper Source

REGISTER NOW

“This is the most valuable and well-written
e-course I have yet to see.” 

— Bill Peeler

https://thepapersource.thinkific.com/courses/Profiting%20From%20Notes


 

 
 

 

Creative Financing Solution: Securing a Sale 
with Extra Collateral 

Many sellers struggle to find buyers in a tight market, especially when conventional financing is difficult to 

secure. This scenario demonstrates a creative financing strategy that addresses both the seller's need for 

security and cash and the buyer's inability to obtain a traditional loan. 

 

The Challenge 

A seller was having difficulty finding a buyer for an apartment building listed at $600,000. The seller was 

willing to finance part of the sale but insisted on a substantial down payment to reduce risk. The potential 

buyer, however, could not secure a conventional mortgage to cover the purchase price 

 

The Breakthrough Solution 

The buyer possessed a key asset: a $1.5 million, free-and-clear strip shopping center with excellent cash 

flow—an asset they did not want to sell, but could leverage. 

To bridge the financing gap, the buyer structured a down payment using a combination of cash and equity 

from their unencumbered property: 

1. New First Lien: The buyer created a $140,000 first lien note on their strip shopping center 

2. Cash Payment: The buyer added $60,000 in cash. 

This totaled a $200,000 down payment for the seller ($140,000 + $60,000). 

 

The Seller's Security 

The remaining balance of $400,000 was financed by the seller, who accepted a first lien note secured by the 

apartment building. 

Crucially, the seller now holds: 

• Cash: $60,000 

• A Note Secured by the Apartment Building: $400,000 (with $200,000 equity buffer) 

• A Note Secured by the Buyer's Other Property: $140,000 (though held separately, it provided the 

initial funding for the down payment, giving the seller the confidence of a well-resourced buyer). 

This approach is similar to a blanket mortgage on two properties, as it provides the seller with extra security 

and confidence due to the buyer's significant leveraged equity. However, it's distinct because the two 

properties are not formally tied together in a single loan, giving the buyer more flexibility and control over 

their investments. The seller receives cash and notes backed by substantial equity, facilitating a sale that 

otherwise would not have closed. 



https://www.plainsnotegroup.com/


https://www.noteservicingcenter.com/
https://passiveincomenetwork.com/


AL: Alabamareia.com, aiaclub.com
AK: danniallethomas.com/alaska-real-estate-investment-club.html
AZ: azreia.org, tucsoninvestors.com
CA: BAWB.info, cvreia.com, lasouthreia.com, LAREIC.com, NorCalREIA.com, nsdrei.org,
ocreforum.com, prosperitythroughrealestate.com, reiwealthacademy.com, samsreclub.com,
sdimpactrein.com, sdcia.com, bayflip.com, sjrei.org, sviclub.com, strivewealthbuilders.com,
simplydoit.net, lynda@sdimpactrein.com
CO: coloradoreia.com, icorockies.com, Denver-REIA.com, irrofcolorado.com 
DC: dcreia.com
FL: americanrealestateinvestorschool.com, breia.com, CFRI.net, distressedreia.com, flalandlord.com,
JaxREIA.org, investmentpropertiesmiamiflorida.com, REIF-Jacksonville.com, SarasotaREIA.com,
swflreia.com, sreia.com, TBREIA.com, tampareia.com, reea.com, WestonREIN.com 
GA: atlantareia.com, northmetroreia.com
HI: hirei.org, reialoha.com, westhawaiireia.com
ID: northidahorei.com
IL: careia.org, ccia-info.com, ilreia.com 
IN: cireia.club, fortwaynereia.com, nicia.org
KS: MAREI.org
KY: kreia.com, mcrra.org
LA: neworleansreia.com, lanorthshorereia.com
MD: baltimorereia.com, karcai.org, mdreia.com, mareia.com, reimw.com, tractionreia.com
MA: bostonAREIA.com, BostonRealEstateInvestorsAssociation.com, MassRealEstate.net,
newenglandreia.com
MI: michiganrealestateinvestors.com, REIAofOakland.com, reiawaynecounty.org
MN: mnrealestateclub.com, mree1031.com, MnREIA.com
MO: comohome.net, fasterhousebuyersclub.com, ilreia.com, marei.org, REInvestorGroup.com 
MS: jacksonrig.com
NV: reialv.com
NH: nhreia.com
NJ: centraljerseyrei.org, mreia.com, NJReClub.com, poanj.org, sjreia.org, njresn.com
NY: ActionInvestorsNetwork.com, EastCoastREIA.net, ffreia.com, lireia.com
NC: charlotteREIA.com, MetrolinaREIA.org, triadreia.org, treia.com
OH: acreia.org, greatlakesreia.com, GDREIA.com, mahoningvalleyREIA.com, investinstark.com
OK: okcreia.com, tulsareia.com 
OR: ORREIA.net, rarebirdinvestors.com
PA: acrepgh.org, DelcoPropertyInvestors.com, digonline.org, montcoinvestors.org,
stroudsburgrei.com, wcaha.com, PittsburghREIA.com
RI: rireig.com 
SC: MidlandsREIA.com, upstatecreia.com
TN: joinknoxreia.com, MemphisInvestorsGroup.com, reintn.org, tnreia.com
TX: 1REClub.com, AlamoREIA.org, austinrenc.com, DallasREIG.com, elpasoinvestorsclub.com,
ntarei.com, dfwreiclub.com, sareia.com, txreic.com, contrarianclub.org, TheWealthClub.org,
WestDFWREIGroup.com
UT: nureia.org, UtahREIA.org, slreia.com, uvreia.com
VA: trigofva.com, TractionREIA.com
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WI: appletonreia.com, MadisonREIA.com, wiscoreia.com 
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Bankruptcy Records
 
pacer.psc.uscourts.gov, ndc.org/home
 
Commercial Real Estate Tax Reduction
 
sgettler@costsegregationservices.com
 
Credit Reporting Agencies, Scores & FICO, etc.       
 
Equifax.com, Experian.com, TransUnion.com 
 
Down Payment Assistance for Rehabbers 
 
emdfunding1@gmail.com
 
Find House Values & Comps 
 
Redfin.com, Zillow.com, Trulia.com, Realtor.com 
 
Foreclosure Properties and Information
 
realtytrac.com, foreclosurefreesearch.com, foreclosurelistings.com
 
Joint Venture Funding, nationwide for wholesalers (notes and properties)
 
emdfunding1@gmail.com
 
Guide: Real Estate Negotiations & Beginner’s Guide to Real Estate Investing 
 
biggerpockets.com/real-estate-investing
 
Hard Money Lenders
 
biggerpockets.com/hardmoneylenders
 
Mortgage Calculator
 
moneychimp.com/calculator/mortgage_calculator.htm
 
Mortgage Note Investing Advice
 
papersourceonline.com/free-e-course-2/

Tools and Resources
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Property Reports (Chicago Title) Become a member (usually for free) and look up properties all
over the US

premier.ctic.com

Public Records Search, Property Finders

courthousedirect.com, searchbug.com, propstream.com, propertyradar.com, batchleads.io,
onlinesearches.com

Real Estate Abbreviations, Glossary

abbreviations.yourdictionary.com/articles/real-estate-abbreviations.html

Resources for newbies and old hands in the REI biz

connectedinvestors.com, crepig.ning.com, nationalreia.org, realestatefinance.ning.com,
smarterlandlording.com, realestateinyourtwenties.com, investfourmore.com, compstak.com,
thebrokerlist.com, apartmentvestors.com, creoutsider.com, parkstreetpartners.com,
mobilehomeinvesting.net, adventuresinmobilehomes.com, landhub.com, thelandgeek.com,
landthink.com, retipster.com, rentpost.com, rehabfinancial.com, rehabberpro.com,
houseflippinghq.com, houseflippingschool.com, 123flip.com, flippingjunkie.com, bawldguy.com,
themichaelblank.com, rei360.net, justaskbenwhy.com, joecrumpblog.com, joefairless.com,
revestor.com, fortunebuilders.com, myrenatus.com, realestateguysradio.com,
astudentoftherealestategame.com, realestateinvesting.org, biggerpockets.com, gowercrowd.com 

Tax Auction Online Sites 

auction.com, bid4assets.com

Tax Records Search
 
netronline.com/public_records.htm, publicrecords.searchsystems.net

Tools and Resources (Continued)
People Searches
 
intelius.com, skipease.com, zabasearch.com

Private Lenders

aaplonline.com

Professional Loan Associations 

mbaa.org, namb.org
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Affordable legal protection tailored to your business needs.
Hiring a law firm for your business can be expensive, and DIY legal isn’t always that helpful. LegalShield’s  
Small Business Legal Plans remove the cost barrier and give you access to a provider law firm for an affordable 
monthly fee. With LegalShield you are not alone. Three levels of coverage are available.

Small Business 
Legal Plan
ESSENTIALS | PLUS | PRO

All Plans Include:
Advice, Consultation and Research. Legal consultation 
and research for business-related legal matters, such as 
employment, contract disputes, equipment leases and 
more.1 

Letters or Phone Calls. Help with business legal matters 
with professional communications on your behalf.2

Designated Consultation. Telephone consultations  
on business legal matters such as tax issues, securities, 
intellectual property, immigration and more.

Document Review. Put business-related legal 
documents through legal review.

Collection Letters. A collection letter from a provider 
attorney on your behalf could help you recoup payments 
more efficiently.

25% Member Discount. Receive a 25% discount  
from the Provider Attorney’s hourly rate for additional 
business legal work.3

Plus and Pro Also Includes:
IRS Audit Legal Services. Legal assistance  
in the event of an IRS audit, investigation or  
examination of the member’s federal tax return.4

Expanded Interstate Services. Receive coverage 
for select legal services in all 50 states.

Flat Fee Services. Save money by paying flat 
fees for certain legal services.

1Business legal matters covered under the Designated Consultations Benefit 
are excluded. Out-of-state consultations are not covered under this benefit 
for Small Business Essentials.
2Excludes collection letters under this plan benefit as collection letters are 
covered under a separate plan benefit.
3Discount does not apply to legal services rendered pursuant to the desig-
nated consultations benefit, contingency fee cases or fees set by a court.
4Available for a flat fee of $50 per hour in New York.

https://wmencarow.legalshieldassociate.com/


 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

THE PAPER SOURCE Registry of Note Investors is the standard reference in the industry 

and access to it is FREE for Paper Source Journal subscribers. 

Click on the image and use the login credentials below to access it today! 

THE PAPER SOURCE Registry of Note Investors 

https://papersourceonline.com/registry-login/
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